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WELCOME

LET'S GET YOUR PROPERTY SOLD

JBR

Real Estate

Thank you for considering R&R Real Estate. We're truly excited
about the opportunity to work with you.

Seiling a property isn't just about putting up a sign
and waiting lor affers - it's a canrefully planned
process that requires strabegy, experence, and
trust, Whather you re mosving an, scaling cosmn, oo
wmaking lor samething mew, our goa i umple bo
make your sale as smooth, stress-free, and
successful as possible,

This presentation will walk you through:

=  Howwe understand and markes your home

s How we price strategically and negoliate
pewerully

= The proven plam we use o get resulis

s Why chaosing the right agency (and the rght
mandate] maiters

AL RLR Real Estate, we combine naticnal reach with
boutique service = meaning your home will receis
bath Braad exposare and indiidus] cane

'.1». S

033 001 0328
B receplion@rrealestate.co.za
lﬂ www rrealestate.co.za

¥ Howick, KZN

real Estate

WWW.RREALESTATE.CO.ZA
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Similar Properties On The Market HELP ME GET TO KNOW YOUR HOME

Here ane a few things you can share with ws:

= What do you love mest about living here?
(1= it the morning light in the kitchen? The view from the patio? The quiet street?)

Ad_dress: Ad.dress:

Price: R Price: R + Are there any hidden gems?

Bedrooms: Bedrooms: g "
Bathrooms: Bathrooms: [Like a reading mook, a sun trap, or a cleverly designed space?)
Flatlet: Flatlet:

Home Size: Key Features:

Key Features:

= What makes the location special to you?
[Praximity to schools, parks, frendly neighbours, o walking routes?)

s Have you made any updabes or improvements?
(Think renovationd, &o0 featuned, Sra uptl;r.idl;_'h, ({1

Anything buyers should know that they might not see?
[Comforts, energy effickency, unigue layout quirks, or lifestyle perks]

Address:

Price: R These personal insights help us write mare cornpelling listings, create stronger
g:gl':?:::;' marketing campaigns, and ultimabely find the perfect buyer, Your home isn't just a
Flatlet: property - it's a place someone will fall in love with, Let's tell its story right

Key features:
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1w Limsta | Real Estate

At R&R Real Estate, our pricing Similar Properties Recently Sold
strategy is backed by data.

As per CMA table

‘ ’ We consider recent sales, active competition,
buyer demand, and your property’s unique
features to determing an accurate value,

'—-—\_.___---- I
] Why it matters:

Crverpricing can delay a sale and create buyer
doubt. A well-priced home attracts more
interest, serious buyers, and can even lead to

h multiple affers.

Key Pricing Factors:

1 . e Market Conditions: Supply, demand, and
- : economic cutlook
'~c M ! « Comparable Sales: What similar properties
— are selling for

e Perceived Value: Emotional, functional,
and prestige appeal

We'll give yvou a realistic price range and
recommend a strategic listing price to emsure
maximum exposure and a confident sale. Our
focus is not just listing - it's selling smart.
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When it comes to selling your home, the type of mandate you choose can
have a big impact on the success of your sale,

Open Mandate
This allows yau to list your property with multiple agencies at once. While it may
seem like you're casting a wider net, it often leads to:

= Conflicting marketing messages.

» Lack of accountability,

« Duplicate listings and confusion among buyers.

»  Less agent motivation and focus,

Sole Mandate [Our Recommendation)
A sole mandate gives one agency the exclusive right to market and sell your
property - and it comes with real advantages:

* Focused Marketing
We invest more time, energy, and resources into professional photos,
targeted advertising, and premium listings - because we're fully committed.

= Clear Buyer Communication
All buyer enquiries are managed through one channel, ensuring no leads are
missed or mishandled.

« Better Price Protection
With one consistent strategy, we can protect your asking price and negotiate
confidently on vour behalf.

= Accountability & Service
You know exactly who is responsible - and we take that serioushy. You'll
receive regular updates, feedback reports, and personalised support,

It's not just about listing your home; it's about selling it
smartly, securely, stress free and successfully.

Seller’s Pre-Listing

Documentation
Checklist

]

]

1

Copy ol Appreved Busldsng Plasis Entume yau
have manicipal -approved house plars,
irrthading all extensicns and cuthuildings

Title Deed: Obtain a copy of the title deed to
condinm propieily denaiship and btk lor
SEraluces, rght ol ways, o lithe conditsans

Bunicipal Rates Bill: Provide the moest recent
municipal rates account for verification of
rates and taxes.

Wrtility Costs: Prepare a 3-6 month breakdown
of manthly waber and electricity changes to
Pl pr e e s eSEEMAane Funining Casks.,

Goowpational Rent Expectation: if you plan to
mmain after tranator, clanfy patential
occupational rent.

Handute Agreemeenis Decide on sole or open
mandate: a sole mandabe allows fooused
marketing and reduced conusson
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|:| Sections] Titke Spe<ifics (if applicakla):

Copy of Condusct and Management Rules
Latest Levy Statement.

Financials & insurange Policy,

Body Corporate contact details.

[ ] pisclosure Decument: Complete a seller
digclosure form Eoonofe defects ard repalrs done

[ | Home Features Summany: Frovide a list of hame
features and recent upgrades {e.g., solar, invertes,
Earebiale)

|:| Security Detabls: include alarm system info,
neighbourhood watch affiliation, and gabe acceds
et i

[] Suste/HOR Rubss: Ifir a gatid sstate, peoside
pstute nules and clearance Mguiremnts.

I:l Tenancy lafa: I tenanted, include lease
= Agresmants and deposit flatus

[:] FICA Documbatss Cenifsed copies of 1D @nd proal
of address (not older than 3 mondhs).



|

Loo

ARR

Home Prep Checklist for Photoshoots
Maximise your home's appeal in every frame

General Prep [All Rooms)

Open all curtains and blinds to let in natural light,

Turn on all ights (replace blown bulbs).

Hide cords, chargers, and remote contrals,

Remowve personal items (family photos, excess décor),
Declutter surfaces {counters, shelves, tables).
Wipe down mimors, windows, and glossy surfaces.

Vacuurm ar mop floors and tidy carpets,

Hide bins, laundry hampers, and pet bowls.

Tuck away shoes, handbags, jackets, etc,

Living Room

Fluff and straighten cushions,
Fold throws neatly.

Clear coffee tables of clutter.
Turn off ceiling fans and TWs.

L0000

Bathrooms

Remove toiletries and bath mats.
Hang fresh, matching towels.

Clean mirrors, sinks, taps, and tiles,
Close toilet lids. E

Lo

Dutdoors
Sweep patios and entryways.

Hide bins, garden tools, or pmleqmpmnﬂt.

Arrange outdoor furniture neatly.
Mow lawns and tidy lowerbeds.

Bedrooms

Make beds with clean, neutral bedding.
Clear nightstands except for one simple
item (e.g. lamp).

Hide laundry, clothing, and personal
items.

Pro Tip: The camera sees everything. A clean, bright, neutral space always
photographs best. Less is more!

CREATE A HOME TIMELINE

Week 1-1: Priparstion

Dochutier, clean, 3l reqair.

Stape the home.

Camglete mandate documents [dale ar cpen)

Complate FICA documentation

Professional photography and video.

List o maper ponals (RER RBeal Estate, Propertyld, Privade Prgpedty, Reghbklonee)
Laurch S0k media markoteng and gmad alearts.

Modify buyer database and WhatsApp groups.

__\i.
Wewl 3-6: Viewings & Marketing Wewlk §-&: Offers & Negotintion
« Prvate showings and possible open Breceive and review affers
Fatruiiae. & ® F'ﬁ!gﬂlﬂt‘t' price and conditicns
»  Wielly feedback reports. . {subject to bond, sale,
s Qualify buyer beads with bond 1 irpeection).
origirtee (@ Evg Madlands) & Sipn Olfer 1o Purchase
1
‘Week 12-14: Registration & Week 8-13: Transfer Process
Handaver & Anpsaink transterding athorey,
»  Property registers i =  Buyer secunes bond and pays
Buyer's namse. {- transfer duty,
= Utiligies hinadged, keys # i:u;lmph.ml;e{qrrdn;.;.l:ﬁ
handed over. g arranged

Note: While most offers typically come in during Weeks & to &, it's impariant to
understand that every property is different. The agency may secure & buner
waaner, or it may take longer depending on market conditions, price alignment,
and bBuyer intenest. We remain proactive throughout and will adpust the strategy
where needed to secune the best postible outoome.



